Selling Tips 

Interview more than one Realtor; a friend is often a poor choice as a listing agent.  Recommendations from acquaintances or friends who have a favorite Realtor are usually worth considering.  The bottom line is you must trust and be comfortable with whoever you hire.  Don’t be unduly impressed by promises of your house selling in thirty days, flashy presentations, high evaluations of you home’s worth or flattery about how beautiful your property looks.  Some listing agents will tell you what you want to hear just to obtain the listing.  Rely on hard facts.  Ask who you will be speaking to throughout the entire selling process.  Will you be dealing with assistants or different team members?  The more people you interact with, the more confusing and frustrating your experience can be.  Commissions are important considerations no doubt, but the lowest fee is not always the best deal.  If an agent is willing to list your property for a very low figure don’t expect great service, and service can make or break a transaction before closing. 


Take time to price your property right.  Some sellers want to list their homes based upon what they want or need!  That approach makes little sense—what the market place is offering is what you will obtain.  Your best chance of selling your property will come within the first thirty days, so if your house is overpriced, you will be missing an important window and adding to your own aggravation.  Your Realtor should provide you with a thorough CMA (comparative market analysis) that will guide you in the pricing decision.  Understandably most sellers hold a higher opinion of their property’s value than reality suggests.  Pay attention to the Realtor; he or she knows the market.  If you doubt that, talk to another Realtor.  


Cleanliness and your home’s condition, along with demand, will be the most important factors in generating offers.  Again, your Realtor will tell you how to stage your house and what needs to be done before it hits the market.  Of particular note, pet odors and tobacco smells make offers doubly hard to obtain.  Be prepared to spend money to correct these problems and don’t be afraid of painting—the one activity that more than pays for itself in the long run.


Practice patience.  If you receive an offer from the first person that visits your home, don’t think you priced it too low.  Conversely, your house can be perfectly priced, but if the right person doesn’t come along in the first thirty days, don’t be alarmed.  If you are truly worried, ask your Realtor for an updated CMA and review the results together.  Then act accordingly.


If these comment generate further questions, feel free to contact me at 719 337-0534, or by e-mail, harryborowski@gmail.com.

